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(PREFACE)
RBDEE
Ronf-EROPECEEFIE. EELER - EEOMBREV-F-RHET, FIEEENELD L
BEn-EHRLEAITI3Z2=4—3> (Pruitt, 1998)
BEOEWVWEE>HF.TE. AWM. BEC N, ERATREMEIER. BFEX
BOREWEE -FEE>THE. 75AN—30, Fi0 b, ERA M LR . A0
(Rubin, Pruitt, & Kim, 1994)
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STRUCTURAL FEATURES OF NEGOTIATION
CZ PR DOIFIERIZRFFED  ---609L

Kt a r ONE
o T EALEOREEH TR G DM AR /2SO FLaR
o RAEEOHE ALK, BT, MAENEEII OV THEm
> REEBHNZHHREEZLE D ELZTVWDANESIT L, 1FEA
E ORI IEBER (fuzzy) 7R E LTHR SN TWDH Z L%
R
o WL THE/RZ LiX, BOOENNIRWEZBRSTHZ &

RBITH T HMEEE ?
o THBIINBELMERLEDBIEENZD, MIERTIZITHRLLZLDONHS
> BEORSRA (FIEZDMEHA) (Larrick & Blount, 1997)
> ZEHEOKH(e.g., Okhuysen, Galinsky, & Uptigrove, 2003)
> FeEME(e.g. Lax & Sebenius, 1986)
>  YEMNESH(De Dreu & Beersma, 2005)

Interdependency, power, and control (B E{KFFE. 8 H . a>kA—)L) ---609L

RBICH T HHEEEREFNE
o XBHDOATNIBFICHINOTND, COREKREFDHRICITESBIHATETE(Schelling, 1960)
BHA o T47  MFEEBALAEICEDILT, FEELYERELABEEBOND
BEAETA4T BN TEORY R EEOT
o WBH/BMEALEUTATIEHYENNENTLSEIZRSALY
BELYVLRUVVEREED H 515 E (Pinkley, 1995) Bl D F LXK M TESH15E (Giebels, De Dreu, &
Van de Vilert, 2000) =AMt T14T1E
RBHERNIRNLGDEE - HFLORVEREELZZUES >HBhl1 o748

XBHOEH-aFO—)
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RSDELEDIMAEKRGFHLEHEX. SMEOZ N (=HFEar0—LL. FEEZE5ZHAEEMN) DERLE

75 %(Bacharach & Lawler, 1981; Kelly & Thibaut, 1978)

BHEFDINTURIT R RADFEL A5 HAZ(Zeitk & Stuhlmacher, 2002), [EHIRFENIBDFEILHE

14 (Fiske, 1993)ZBL TR S TOLREMERICHET S

> BEDOXESHE; E51%5 % HHEF|(for reviews, see Bacharach & Lawler, 1981; Rubin & Brown,
1975), REZIRBE D FI A AT AEME (e.g., Giebels, et al., 2000; Pinkley, 1995) TE h% #2461t

> B KREROEADILIB(KIm, 1997), thE EDEE R EEE(Beersma & De Dreu, 2002), —&REZEC
AT=RBTIERYNT = L DI IGOEERFELTODREA (e.g., Polzer, Mannix, & Neale, 1998; Van
Beest, Wilke, & Van Dijuk, 2003) &L Ti2{E1t

SERMRZBICE T HEEBIH

BICEAXSTIE NER~NOBENAER~ADEHEEZONY. AEREDIH AL RNER D Ed
FRERICETHTHMEESZ BN B (Bornstein, 2003)

>EHAMEERRNIZHTHERBEINRLEL. TOHER. EHEMRBIEABRSLYEHERMIZLEYHSE
(Mikolic, Parker, & Pruitt, 1997; Robert & Carnevale, 1997; Wildschut, Pinter, Vervea, Insko, & Schopler, 2003)

Constituencies and accountability (XA LERAEFE) ---610L

SRR S TIERSICEROARIE., tOEFAKE T L TEHBAFEZEE S5(Walton & McKersie, 1965)

> HROGHAEE RAROBELERRELXIFEBNECHRICEFE. IFEBORRER
ESET=UWall, 1991), R HHEFEADEEFHI{TEIZ1E<(e.g,, Carnevale, Pruitt, & Seilheimer, 1981,
O’ Connor, 1997, but see Gelfand & Realo, 1999; Peterson & Thompson, 1997)

> EBEBRRETOCLRAOHRBAEME; XSTOES OHEMFIEEZSRBATLOIC. BRaOEBREICK
LTERYRL CRTITAVIICRAELKS LT DENIMEE S 8 B(Tetlock, 1992)

Single and multiple dimensions of value ({fi{ER T M H —tE &8 #1E)---610L

RBEOFBITE—DOHEOEELHNIEL. ERRTICEF-NIBEBDIEELHD
> HBE—RTOXRH;HADTLT(Dawes, 1980), Bx&BEY —L(Guth, Schmittberger, & Schwarze,
1982)
> BERTOXS EEIEZDHIFE. . . (Raffa, 1982)
(M BBEICE > TEERN—HTHLDOHMNHETLS
(2)BEDOHPTEIEIERAEE TS
B)BEVDEEIBLLITEWLAH TS

RBIETHHEFREMEEED/NT R

BEEICBITA2HEVOEFNTEEICIERXTHEWEY., 20X I (i‘fff‘a‘_.[ Et4(integrative potential)
A& Y (Pruitt, 1981, & 26-1@~®). 50/50 TDE 1 (D) %>
—AREBLAT (D, Q) KYBLENT-HERE (Soint outcome)
NEET S (K 26-1 S8),

R . <~ 4
> MHFOEROEIIFAMNFGETH AT TEL ERD a @ N
ZECHEHNBROLR . RHETHON-EEEZREL G

5t BB R LT (0 Connor & Amold, B A | N 5 O\

2001; Rubin et al., 1994) ZhH G
> REL. SBERAC L EoTERL NS R T Y R AN
Llx BFLEAF - PELLRSEN @ J
4 B
3 A



B HREFEOTE |
| SNEEHELSTHBEFELEHORRLLTEROMBEBIE |
IR AR, S8, ERURAD SOV TR B EITI. TNENDRBERTAER |
| OREIEICHLTEODERKELDEH DI (AHCEoTENEFASE, HED |
| LD IEDABHEN) ERFENE, BHES>TEETRHLICRV BN HEEIC |
| o THZNEEEETRAD (FLRZOH) BEEMAAEDETIE. RBD |
| BRBONDLON, BERHEDBELYLKEHRII LN B D, |

_____________________________________________________________________________

Fuzzy situations and sense making in negotiation

(RBITEFHEHTRREBEBRE) 6111

XBEIIRREDNO>TNEDM ?
o TEREFFVCT —LERELEICLEMRDINR: KEEFXEZ DB XS DIEEETEIZERF

I

o FERIIRBENEIMNDKRIELEBHERGLD T, ERDEEBFICETRINEETRIMN 7120
AREZBZBNTLDH) [(FBASA TR,
> RBEFEEFAZaZT—avEBEAERTIKIEIZE - THFORBRREERT 5,

HEERATLIERREHNMNEH ?
o THBAFAZ AT —1a THREBHROEEIDERMEICOVTEREOTHIBLELNHD
> ANMIZHEEERMBEFERAELDOT L
> BHRULUVHEFICERZEAESTRETIILE. HEWNEHKRIC—SEMK—F. BFEHLDL
DEMDOAIEEEELEHTLES (Kelly & Thibaut, 1978; see also Murninghan, Babcock, Thompson, &
Pillutla, 1999; Steinel & De Dreu, 2004),
o FHEAEETULAKATIE, WAL TR EBEN U ESHNIRIBEEZER DT TLEINEARTINELHS,
o ZOIIGMEERIITHILET. 7 —LEROITHRFRLFIELGIARDEZMGER SR TEE

NEGOTIATION STRATEGIES AND
INTERACTION PATTERNS

(BRI EFE BEA/EFR - X —>2) ---612L

KErva ONE
o  RUWIIBITAEIN BEELEIKIZOWTLE 2 —
o  TNOLVHEHIAEILEIRETHNEIR D

Strategic repertoire principle (BiEB&L /\—K)—DREE)---612L

o  HTHEIEILF IR (contend). Z17}(compromising). (£ (conceding). EIREfE R (problem solving). JE1T
A(inaction, [E##EE)D5DIZFEEREEN H(Pruitt, 1998; Van de Vliert, 1997),

IR, BHOEREHEFICRNDIE, BRI, B2, BNGERER. ILIG~ADIIYRAVE

ES HEFOEROEREZITAN, EEOBLE

ZH, EVDESRERL, ZHOERBICEHZDTYLT, PEREZEBIICER

MIREARR () - EELLVEBIRIR OB EIEMEZA —TUIZPYRYL, ELOARIDEHERTHET

YV VV
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EELRMBEEEETHUOBBED R —FA 7% &5 (Pruitt & Rubin, 1986), &2 - EMLEELHD
> Ea—URTavIRERITHREE, NBREATITAVIICELSBE-EEREERLETS
CEICE-THIEMIZHFOREGFEEREL TUOER, RO TR HIIEEIZE M
> EiR-ZH-ES WEDOFIREBEE, FIEDHEEEK
SERER MEDRILELEE, HENERICES-HDEE,
> [E##(avoiding) ; BFICIGLENC &, ESE5ITHTHIR. ERREICHETHOLUT (XRITEHEFE
Zle. ZBIEB2FEDT A—2 BERRIIRHIELEZBODORBDGEELH D,
< JE1TA (=HBRIGEEE) - B (> BB E E)

The mindless—matching—mindful-mismatching principle

RE—B.BE—T—HO/RAE]D ---613L

THICETH— B
o AREXRBIZEVWTHFOTEIDOEMOBIRLETIEND, AN D (BT0L) BBNGIERERKZS
> TH—HEIBE+HEFICOERZTEITTHAZRET HEVSHEEEZED
> B—RITOXHTE (Axelrod, 1984; Goulner, 1960). £ 2RIt D A 45 TH(Weingart, Prietula, Hyder,
and Genovese, 1999) B 5 A 1{tE ]
XEHRTOEE L. BERIOHBATENZDRIDITHIINT HRHBTHIEE=HFOITEIDHRIIZ
BHoMEo=1TEIAH >TSS D H(see also Brett, Shapiro, & Lytle, 1998; Olekalns, Smith, &
Walsh, 1996)
o ANIHEERAICBLWTRHFZHEFLTHY., 727 THIMERILIEFE AT 5125 X 5 (Ostrom, 1998) ,
o RIFHIFIHESMBEEERICEVTHEFZREZRESE S5E B (Komorita, Parks, and Hulbert, 1992)

RBIH T HF—EBEE
o RIHUERIBNEIZAEUTAILNHBEEICIF, F—HEBEAELOND
> HEFOT}IHRFNTEIILGEETHLSEE. BENBETDRAIDFIEDZKILETHAEE. BFDOH
NITINTELEENT 5-ODEHBEHLIETHII5E
> MHFEOERNAVINTELGSE (eg, Liebert, Smith, Hill, & Keiffer, 1968)
>  ERIZRYN BT, #HELIHIE S TLISE(Smith, Pruitt, & Carnevale, 1982)
> HEFOFHFERAO(Liebert et al., 1968)1RFR(Pruitt & Syna, 1985)H3H MBI VES

XHOFh LERE
o XHISEDWEAPCKRBTIEILT—HH. XSO FRTIE—EAEE AT L \(Pruitt and Carnevale, 1993)
> VHOR—BLHFORSIOBEICEREMD-H
> RETOFR—HXSHOHEIE-TEY, TEEYLYVIZEENEELL
o LROF—HERRIISESEFLEXRDER,
> HRMEBEZEZRAZICITHEWNGES =>—BLT—HEHK
> HRMEEZEEFEARICITIEE > SMPASHBEICEFT -, PETOH— B

The differentiation—before—integration principle (# & fiZ Rt D[RHE) ---613R

o RBMEAICIEFRFGTFIE(ER) D EEEALONOT UL, PBRICIERFMLER S TIIITEESIL
NHM>TET, HEFMLGEFE (BERER) O EEHEA E RIS H(Walton & McKersie, 1965; Brett and
colleagues, 1998; Harinck and De Dreu, 2004; see also Olekalns, Brett, & Weingart, 2003)



Effectiveness of strategies and interaction sequences

(BRRR LB ERBEOE)  ---614L

MENEEEIZES-OICIE, MEMAERITEIORIRELT - B EIELOBFRZ A EZE (Pruitt, 1998)

NEAD I RBARRITEIDA /IS, B TIIHENLEEEZER LI B (Harinck & De Dreu, 2004),

HREMEREDOREREMASNSILLS, KOSV TITEREBIREEDE—BHUATEEYNEL, £

DHETHENLBEEENBON LI LD

> HUVHIEEERLULHIEEEE (good-cop/bad—cop strategy); i GG AEIZESHT=HIZ, MIRERFRIT
EIDRTIZERITENZ &S (hilty & Carnevale, 1992), 3BHFIFIEONBUERICE>TLEILE
BNT, oD MRERFRITENZIE < 719 H(Brodt & Tuchinsky, 2000)

THE NEGOTIATOR AS MOTIVATED
INFORMATION PROCESSOR

(EE ST o N7 FEMLEEFZF L THORZEEA) ---614R

Kera r ONE
o UM AMREEIZEDLIIRITEN X —2 BN >720 M T2
L CLEINEFNDTZOIZ, VT I DIE AL PR FE & fR
> RUICRIT BRI - AR A BEE T 200 L TR
ta—URAT VA, FFELFETFE, B I (De Dreu & Carnevale,
2003; Ross & Ward, 1995) D FA &R/
o [HFWMAIVESAELIDETARABKRNHHFEL L, ZNHDHEL

PEfrCExpbmER
The cognitive heuristics princple R EL—!) R T4V [REE) -:614R

Ea—)RTAORANRDNEHTIRBLZERE T 5-OICANSN, BEIZE>TIXRETHL, RIEHELRE
Mz E (Kahneman & Tversky, 1973)

(MWFRBEL—RATAIOR, BEMIEIN-SBAIKELTEHIER

(2)FIAEEMEA—) RT4O X FEIED h TIHRIRMZERIZFEY T F5ER
(B)RERMEEL—VRTAIR  RIBDHENTE2ELE AL DH D DAHIZE DN -HIEET TIER

FBEA—VRT1I2ZADH 1 BHY

BEREZROY BRAZHW I DRRICITLLBREEEZLECITED N EE(Pruitt, 1981; Raiffa, 1982),

> BRERGEESEARRAIGEGIGERIS/N\T+—I U A& R #E S S(locke & Latham, 1990), LF=M > T, HiY
ERIEEE CTREMZFERLEBIZEODVWTLSOTHNIEER LGS,

> BEZE<HEILE. BMEDBKIZOEAY, BAITHLEE NI K EREE(Huber & Neale,
1986; Zetik & Stuhlmacher, 2002),

LAL. AFERBELDFERICGRERZESE., ABELIFEATALLIEAZ L (Kahneman & Tversky, 1973)

> TAENESEO O MERIET(Northeraft & Neale, 1987), HHFDTZPIIDA IT7—~DZRBEF D%,
RET BED I+ 5 552 (Galinsky & Mussweiler, 2001; Kristensen & Garling, 1997: Moran & Riutov,
2002)

COIEMRIIEABOR S THLERBIRSTERON, BERDFZE(LXZT5 L (Whyte & Sebenius, 1997)



FREEA—VRTLIRADBI2 F42EAR

o ANIXBFEMEL.BEDRBAIYLEES M, TEOXREE X H(Kahneman & Tversky, 1979),
> INTRIFEAEDEENOREELZALNTLEN, ZIMLDESFTHFSINENDLDELTEZON

PFLAELTLES

o BORDRATATHMRIEITALDRIT1T$HR%E LEY (Kahneman & Tversky, 1979) | ERTL—I2J (&
ES %5 L(De Dreu, Carnevale, Emans, & Van de Viert, 1994), X5 &{TEH YT EETLES
(Bottom, 1998; Kristensen & Garling, 1997),

o HHOMBENDADXSTIE. ARTL—IVTIIHENLEAEELZ R SLTLES(Bazerman, Magliozzi,
& Neale, 1985), CDIEM IR B ADMEADFIEEITEB LTV S5 E(ZEEZE (De Dreu & McCusker, 1997;
Trotschel & Gollwizer, in press)

o — A RBRHEIZBRBRZEZ. TIHLLEFITARTTAUEZEZINK, FEAEDEERIITAUT. &S
ETADREERDDEITDED LD

KEMEA—VRTALIR
o MHFEDITEDOBER-FTAZERTLAZATHIZIT5(Macrae, Bodenhausen, & Milne, 1994) Z&EMNRZHTH
Rond
» De Dreu, Yzerbyt, and Leyens,(1995) X SHEFNAECRABER (BMREEM THREHEESZONN
5)DIGEIERBER GERMTIRANELLSZONDE) DIGE LLERTH HMEERZLAM 1=,
> Morris, Larrick, & Su (1999)ZMEB LR RDEEEZZ T TODEFOITEIZTDADHERIEIZRE.
TN ZTDRDERDITENERD. BEHMFEICDEA STV,
» Tinsly, O’ Connor, & Sullivan (2002)3 # I THAHELIFTFHZEL DAV N—ZELZ (7D joint
outcome [FZFD LI ADUNENT A FRELERT/NELY

Ea—JRTAORELTDEEH

o BURLDHIHMESMDLUTICEWLWTIEIFEFMNLANIIEREIBARICANTELZAT EREHBANEAKY
HIEWNFEE R THH>TLES(e.g., Axelrod, 1984)

o FTHIEIFRBY IWN—TERULKSIZ. ZDAERBERDINERODEL—) ATAIRENRD

Ea—VRTAORELTHORES
o  FHZEMDBICAIES(fairness)ZFE1— ) ATAVRELTERDFELH D, DFZEBHONLERAUMC
DNWTEET A LT, ZRBRAGHRICKECEE T H(Messick, 1993; Ohtsubo & Kameda, 1998),
o Pruitt(198 NI R G AFEL—) ATy V% EH
> FZH(equality, ZEENFILE). 2F(equity, EENB R DHFLRITIELIZE). need(BoEb M ELRE
ZAI2%<) | H=(opportunity, M ZEREEFRA TESHEZAIZEL), BEHR IR (historical precedent,
BERELDLEIAIZEL),
> INbDRFEITIREBELY, BEEMICEBTELWLWLDELTITHIICHEE T HIEE L L\ (Thibaut
& Kelly, 1858; see also Tyler, Huo, & Lind,m 1999)
o EEMNERIDLHIEBBE. ATFEI—YRATAIRIIDEICKEEET LA, MERIHICEREIEDOEAS
B, F- AT OREITSTEEZRT -0 MEMWLGERICIEEYIZLLY,
o ZFEZFELEDEA—NRTAIREZLDTAFLETAINTERMNEET Z5EEHAH(Thompson &

Loewenstein, 1992),

The naive realism princple (FRAMGHEF SRR ---616L

o FRIGHREEIHR BNNERAZHYDFHEICRTLSDEN G, SEMGECETHNIEBE D ERL LI
EZBLBEDIEEZZAD L MDA EREHYDEFICRHENTETLRNELL ., FHRT R



MNEDANREIEBTHLIMN, /1 TAOF—OEBHEADEID TP H A TLVS(Robinson, Keltner, Ward, &
Ross, 1995, Ross & Ward, 1995)

& 52 k% @ {57 (fixed—pie assumption, Thompson & Hastie, 1990)

o MFOEREFLEEIBENENLECALEEFRELTLESIILIZE ST YR TESMEESNT
PDEELZALNTLEILIICESIE,

o [EESNEEBRDEICCIEHAIEICDEMNY ., HEMGEEEY T SH(Gelfand & Christakopoulou, 1999;
Harinck, De Dreu, & Van Vianen, 2000; Pinkley, Griffith, & Northcraft, 1995p Thompson & Hrebec, 1996),

EXMWGBEEBRI(Ross & Ward, 1995; Neale & Bazerman, 1985; Pronin, Gilovich, & Ross, 2004)
o BN HEFLIYLERGILIZBIZWNBREEZBIEICTEST, BERMERFHTIEE LYaRXMDOINBEE
O KIITHS

FEET AY1E5 #R 4R TR (Neale & Bazerman, 1991)
> BADEFIOESOHE. BERICASTFHREIFET LOITH-TLES BRIDES0@EFE. R/
BEMNBRO>TWDERIC. ENLITH > THEA-ToNAEMEIXE > EFZNIZHEH>TLES
> Diekmann, Tenbrunsel, and Galinsky (200)FZiRFH THALAFLTLWASRSE LI VLEESD.
FYUBREHEDIENERFITI. TH5E BFEENICO->TRYFREFMNLEERZLTLEVFALBED
AEE L TLESfor related work, see De Dreu & Van Kleef, 204; Morris et al., 1999),

The self-threat principle (B2~NDEEREE) ---616R

o ANRIIROTATHECFMEME. (RE. AT AL5BHT TONTEY. ZOFMERSTATIZE

AT=ED(e.g., Campbell & Sedikides, 1999),

> BEBGFEEENE (XSHFESARL) FHXIYBL LEMET LT, BREREDT5(e.g, Paese &
yonker, 2001),

> NIHFEMSBHLANOGNE-ZHRECBELEZ. TNHAEFLLDILDTHSEWSEBEZITTMEE
EH B EN B BH(reactive devaluation),
< Mo’ az, Ward, Katz, and Ross(2002)4 RS T)LRIAZ Y NIEEREICA RSITILADRELI-FIFE

ENNLRAFFRNLDEDTHA ELAONDE. TDOEDFHEETIF1=

Bt B %h B (mere ownership effect) (Kahneman, Knetch, & Thaler, 1990)

> BANE-oTWSEDFEE>TVVENWLDKYEIFHER

> ABRADBEEIELKEETER 5M(e.g., Nesselroade, Beggan, & Allison, 1999). B2 &EBE2LUMLT
LB AIZBEZE (Beggan, 1992)

> MIATOIMANBSDOARENOAICMEZRETIHZE. NL—FAFDJZRETOIEEREICHE
(Kahneman and colleagues, 1990)

> HEBWTATUoTAT1DFAEELZ(T5(Carnevale and Ledgewood, 2004),

> BEHIRICEET HEMICR— LT ADIEBZT. TNICRFATEHILIIEHEC~ADEBELGO>TLE
L BREFHITEICHEFORA T+ 5. BEE DB E DRI RIGIZ D% H SH(De Dreu and
Van Knippenberg, 2005; see also Baumeister, Smart, & Boden, 1996)

Epistemic motivation and the deep thinking principle

(REDHLAERE) ---617L




o  ANRIIBHEEHIIR (see, e.g, Fiske & Taylor, 1991)TIEXH S, ZDDIFHRMNIEBTO LR EERD
> RERELBANMBETLEVEL AT IGNE  BANBETRABNGS ATITAVIE0L
¥ (Chaiken & Trope, 1999)
o ELLMDMEBIZHRETHAINERDDDIXFAEEHE(epistemic motivation; HFIZ DWW TIEETHRAIER
ZEOTHFERER/LEVSEK) REEZS5ZALERLLTUTOEDAHIToNnD
> PRHMIFAEYCKRDEIGENEANE
> TOtADERBAEE(process accountability, FEHBIFE S RATIT1Y%) (Lerner & Tetlock, 1993),
B hE (Fiske, 1993, BB NE (IS ATIT10v7). BRIHIR /1 X(e.g., Webster, Richter, &
Kruglanski, 1996, /4 AW\ EZ 5 EFAEMKRNEES)EE DIKR
> BRMOEREGLEE. PENOHERENEILHLE. EELGHREMNRILLES)

%‘Uﬁ@]ﬁd) FYDOHHE
Ea—URT4ORADELH D (e.g, Bar-Joseph, & Kruglanski, 2003; De Dreu, 2003; De Dreu, Koole, &
Oldersma, 1999; Galinsky & Mussweiler, 2001; Golec & Federico, 2004)

. ?&#hiﬁaéiaﬁ%(de Dreu & Van Kleef, 2004; De Dreu, 2004; De Dreu, Koole, & Steinel, 2000),

J BEEZFBRATRDIZLIZEST, KYUNSFURD ENT-#E5HE T 9 (Kemmelmeier & Winter, 2000)

o ﬁ/fq:" HFOREEZEETDHEMNTESLSIZ1%(De Dreu 6 Carnevale, 2003; De Dreu & Van
Knippenberg, 2005),

Summary (¥<!)—) ---618R(Bg)

THE NEGOTIATOR AS SOCIAL ANIMAL
GEt=rUBEiMn L L THORZHEAN) - 618L

K7 va v ONRE

o RUHEFCLOIHITERESITHIL, AHFOREHFEZE R, B0 HE
BILZRFAELL TTIH L (R EM L LB R 5

> EU%’;’:@@&A A JEFF (social reputation) ~DELE A E D IHITE TR 5y

[RI0-Z - iy VIR v ]

Impression management and reputation concerns

(MR EELFTH ~DEE) ---618L

ﬁ‘ﬁ%@m%‘”‘ﬂ
N (BE) B, HFICRVEREBOTELWHRLIGEAS LT MK (Snyder, 1992; Tetlock &
Manstead, 1985),
> ELRSEDGESIIHEFENSHEOHONEN=DIZFTERSEELLTOMREFREANEDIEED
(Chaiken, Gruenfeld, & Judd, 2001; Wall, 1991)
o HZREEODHF  RSMEF+AKAAVN—(RAMRSDIEE).
> FEREFICITSHE BLXBELIRSERTVSHIGEE) LEKLTITIEES RRELZTORSDEHES
deal Z5EYRALIHE) M H 5,

ERECLDEBOEEDHE




o REFBEIBEMTE-IIHAXZFELZRBIEONDIEEZ, XKIFDOHRFEFEEEZHTLES(Carnevale,
Pruitt, & Britton, 1979)

o HRRMIIZIEST-IEREIEZ D ELVDI HEEEHNZ (Steinel & De Dreu, 2004), E£EMEHED XLIZHBLTIER
H1TENZ A5 (Gelfand & Realo, 1999)

o HROHFIXRSEONMREEBEIZEEL. TDOADKRBRI A% RE(Enzle, Harvey, & Wright,
1992)

HREBICEEITLIHER
o HZREEBHOBEIHMEMTA T T4 T, (Turner, 1987) Mo 1RET AT 8E
> EFBRSICHETARROEFADIGENKRELTOBETICEEZL. RRVEAATRIGICHE
FTHIAN—THAHGEIZIE BEAN—DIFZELYVEITITESDEI CNIEZFORRKRICESTE
RO ANSULIFETEZE(Van Kleef, Steinel, Van Knippenberg, Hogg, and Svensson, in press)
o XHEBOMZBRICIIBMIOELRLERT S5ELHS,
> Jordan and Roloff (1997) )L 7E=2Y U JERANE VAN IELYSTEMMN D ZELEHNREEEZTI. C
DERIFEILIEZFITHNEVADBEDOILFIE) T4 LLBET AR Z 15

Social motivation ({1 &RIEIHE) ---619L

ZHI<HBFD 2D MBI
o HMBMBEICITRSHEIINZALGNLDLFET D, ThLZEDHDE. EBIHEILEE AN (prosell)/Eb D &
Mt &% E D (prosocial)lZ4 1T 5 B(e.g., Beersma & De Reu, 2002; Carnevale & Lawler, 1986; De Dreu
& Van Lange, 1995; Weingart, Bennett, & Brett, 1993)
> MEAMEE FREN-BANGEELEE, BAOFLLSORKILESL., thEDFERICITERED
FERATAITRELEED
> RASHEE, HAM-FlitHBELEE, BAEHEFOMBERKICTILIGAFELEHEEE
HFEORYRCOVWTIIROSTATHEDESLD
> M EId R dHSF 2 il (enlightened self-interest)EEHNBEEELH N . ZLOHEHME
#HEMEEITZEDLEWNED T, BOFIOLDADF 2D EITFNMTH S EA RSN TLVS(Batson,
1998; Caporael, Dawes, Orbell, & Van de Kragt, 1989)

HEWERICHETLHEER
o RIMSMENMEIXEREELTODIHL,HAREND, BEERER-BR-ET) 0V F#ELTESIEL AR
(Kelly & Thibaut, 1978),
> BAE T BIERMEEL TIXIEEEYF 1% (Parks, Henager, & Chamhorn, 1996). B384 (agreeableness, Barry
& Friedman, 1998; Graziano, Jensen—Campvell, & Hair, 1996). ZRF14%K (Langner & Winter, 2001). [A]
4 r{l{EEF(De Dreu & Van Lange, 1995)0%(F5n 5
o KRB ESMEBELERLRIED
< HFEETEAEIRIEEZ 5N D EBurnham, McGabe, & Smith, 2000), {8 A BRI TlXAL
<A DRI THRINEZ (TS ENTEDGE (e.g, Weingart et a., 1993), ROT4 T RKRIF
(Carnevale & Isen, 1986; Forgas, 1998). &N 1H DB BE/EA D HA1F(Ben—-Yoav & Pruitt,
1984)

RS SMBROEEDOLL -
o MECHLERFELAMIMLERFETEIRER. LWET LHFEHRLRELGE-TL S(e.g, Camac, 1992; De
Dreu & Bole, 2009; Van Kleef & De Reu, 2002)
< MBCHGRESEE. XE=H0FN. BF=ERATELRVELDEZZREZFTHEMITER
> MHRBHERSEE. RKiF= T:ijE’J HFE=ERATEIESEZAZXFT AEHRICEHE
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< MBCHERSEFIHEHRZENATIV—TR T, AAESMNEREE XKYLEWLATI)—H5
t#HRE LS5 Z H(Carnevale & Probst, 1998)

HEMEI BRI RIRICRITTHE . —DOEHR/IDS
1. LS E R (theory of cooperation and competition)
o MEAMKSEEITE. MENEE., RH T4 ABMEICHEL, REMNERORER. ILiEGA~
DIAZYRAVL B (Fo12Y) . S EMEE TR HIZERD .
o MHUMESHMRBEIER. ROTAITLEE O AMMBEIZHKEL., BERODIBERIHE., FEHE, ED
FrnERFBELTRSICHRT, BEDANHKEMEEICEY LTI EXBELH,

2. ZDOMFEREE K (dual-concern theory)

o BBl E(self-concern [ A BB BEI 25T 5 ) EAthE BE B (other—concern, M SHIBNBEIZHRT IS, Th
ZNITEELH D,

o BEEREEFMBEFORERZTANADEG(resistance to yielding, ZiHIC L TIEH DM THESZL)E
BE, HFOREZTANAQOERIIHFICHMFIRNHAHIGEOCREFITERKENTIMES.
BREORTIL—LTELRABDIGEEN. BEICEDLVILENERBAFET HEHEICITIELS,

o BESADERMIIMUSHEIBEE TEEE,

EELNEHMMIELLICD N ?
o  AIANHTDEE(De Dreu, Weingart and Kwon, 2002)I& LE2 DD E A X5,
> FHASME#ELDOEEICIE. MEANGEE LT, (TANETIEEL, MEMRIZHESL. joint
outcome HLiFLY, COIEMR FHFIESADEMMNBIMEEICITREICRON S,
> HEMBRIEIEAZLELTORETHKRKEDENELTORAIE THERIZCEDLY LGN T

SLNEDLELMES
o ZLOHMETIK. RBICEHETHEDOEILELCES. BEOBEINELGLIGEDRFLVLE
> BHHEICHEEEN H DB S IZIX. BE|IFEE R R (overassimilation effect) MR 5. FAFHEIE A ENIHEE
DL AR RHEEE L ORSGE L. BFLVEABEAMIZSDEILIITHES(Kelly &
Stahelski, 1970; Steinel & De Dreu, 2004; Van Lange, 1992),
> INIEHEFICBINER T LIET DAL RIS E OB EMGEKR M SEEBA T EE(Van Lange, 1992)

RHIZHETRE S oM 1B UEET JL(motivated information—processing model on
negotiation)(Carnevale & De Dreu, 2006; De Dreu, 2005; De Dreu 6 Carnevale, 2003; De Dreu, Weingart et al.,
2000; De Dreu & Van Kleef, 2004; Van Kleef et al., 2004b)

o XHEIZIIMFPORBISOVTOFEHRNAFELTVS=HIZ, B IToN-ERIFEREMELITTHN

R
o HEMBEEIOEHRRR-LEZHRAM T, RSB BHITLEORSOCEDROITHFIROIEHRNEI
7 R

o HEMIMOESILAZTHOE I EAEHINIL., EEISEBEIN. BBERRITINELOND LI
HY . BOEWVERIZENS,
» De Dreu, Beersma, Stroebe, & Euwema (2006)[£3 DN EEF{T oA, — T HEREZF -,

Summary: The social motive principle (<) —: $t £HISIHEDFRIE) ---620R (FE)
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THE EMOTIONAL NEGOTIATOR
(R IFRI/2AZZ#E AN) ---620R

AKtrva rr ORARE
° ARV G gR L RUE A< Ix T Fe(Rarrv. Fulmer. & Van Kleef 2004)

XHBIETEETLRE

o  (TEEESEES>TFAML—L32(0 Connor & Arnold, 2001)

TN FERR= R A5E A (spite)(Pillutla & Myurninghan, 1996)

FHRUDES>TSANOROTAITRIFEM, ERADRH 71T BIEREM

NEMAE=>EERESO. HBELE B (resentment) & T (Hegtvedt & Killan, 1999)

BYIOBLBIZ (T ANONE=>RERIE . 20\ (worry) &£ B & #2(Galinsky, Mussweiler, & Medvec,

2002; Galinsky, Seiden et al., 2002; see also Kwon & Weingart, 2004; Naquin, 2003)

o WFIVILRVWER=S>FERMFLYLBVER=>IFIFLERAT1TBEIE(Thompson, Kramer &
Valley, 1995), CD{ERA L MA{E A IS H &L VZ & (ZERZE (Gillespie, Brett, & Weingart, 2000)

The moody negotiator principle and the emotion—as—strategic—information principle

(BRI 3 A ORI LB HER L T O RBFRE) 6211

XHEA A ITEHRT

o RUTATL—FDOXRBE; ITANMEDOHBRDERZEIMHIL. KYUBL joint outcome FFTUL V=,
(Carnevale & Isen, 1986, see also Baron, 1990; Forgas, 1998)

o *737"(71; RDRGE  BERMETEIZENGEL oz, BELAXEIEIZDEHNY (COMERTIFITEHZE

FEUN7 5 S 1ZEEZE) (Forgas & Cromer, 2004), R (X3RS FIBELER N D REHIZ DA DY (Forgas, 1998).

joint outcome Z5|E T [F1=(Allured, Mallozzi, Matsui, & Raia, 1997)

> IERNER S ADRE
> BOTWARBEIFIATICSDERIELTESFHFILL
> BLWRSEFTIYERMT, EELRBHFFLYESLOT L

RBEFICEET LRI
o RBFEZTDADEY~DORBFLPHEER. MEADERZIEZS=O. tWEBOTEIOA O T4T
Fr=FHME &L TEK
> RATATRIE  FBHN-TEMRAZROLEN
> ROTATRE  BENNLBNTNERELNSIFNMNY (Keltner & Haidt, 1999)
< Van Kleef f=5(Van Kleef, De Dreu, & Manstead, 2004a; Van Kleef et al., 2004b)f8F A - TLY
BHEBZAEZIZIE, ADORBEBRNTIVENEEZZ OGNS ESLLERTESLOIL HBELE
BREEBZBHEZICIIES LI o1z CNODHRIFHEFORBEEEZEELLOIET HRAEHHE
DESITEH>THREIN T,
<> Friedman, Anderson, Brett, Olekans, and Lisco(2004)eBay DY &Y THRAELZITAD DIHE:
TRz, TORRE. BYUORHTHFORYESITHTILITHY ., RREESETLY
fzo 212U BFENMEDE T VMG S ICIERRIELLG DI LT M o1z, SNIEKY TDETEULR
HBENEFIZELE-LDEE Z 5N BH(see also Van Kleef, De Dreu, Pietroni, & Manstead, 2006)

BRiFOEE~DXHE
o FTHIBETOVOYEYIZEITARIBFEOMETIE. BYUEEBADTIENFEALE,
> Van Kleef, De Dreu, & Manstead, (2006)%: 1= &% (FEEREPEME) #RELEHAFISHLTIER S T4
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THHNRELDIM. HODEREDAIELEL, ERE CEEPEL) 2R ELMBEFISHLTIERY
TATHEMIEILENEDD ., KYUESL, BEREEH TV,
o HRERAIIEIREL TORRIEIREE (emotions—as—information principle, T2 EtEA H L, HHF D RRIFITEL
BRESIZFIRTHEERLHY .. EEZDLIIFEONLIEVNSIENFETHDIEBASH,

S®ORE
. SREBHEOBANDRA AINROEEFRERNT SLENDS
> BADEEBADELEKOTIHHR BUENMBRR) THABISHE7HT1TBR (ERE
Tt LESDM 2
> BEOGBYREEL SEOBEREET DELTHBDILDHKENDMN?
> BYCEEUADBRONRIL? thEDBIEOHRIE?

NEGOTIATIONG WITHIN AND ACROSS CULTURES
(CCABEPN - SCAE D232 ---622L

KEvroa r ONE
o  ZHNETOMIEILTT R TR TEMEINTZHDIED, R T v AL DN
RAUED 5 Z D5 BT DOWDTH G 24 2038 D (Gelfand & Brett,

2004: Tvler. Tind. & Huo. 2000)

o RBHEXIEAREDIZEAE L Hofstead 1991 DEAEREEFA T EELVIDFEIZCD2E->TITHNTILND
> HRLAADFEUIEABIMEAEREEFTNELSIHEV OENOBIUVRNEFAD—ELLTHAESA
THEY SRV ERH LB EMI I — 5B CREXZT2EATE

Culture and information processing (3TIL ETERMNIE) ---622R

p 8 Ak 0) )L
o NIEFERDEEOFNEMESELEDRELR M (Tinsley & Brett, 2001)
o FEHREITDLWTAALMNEEMERRLAAM TS
> EHEEXIETEHESIRBTEINCERNBLDICHL BAXEZXETEBEONEITEHM
([ZE R DV T=5(Gelfand et al., 2001)
¢ EHEZRHRNEVEREAZRGEANBVELLEL THAH S TR (see also
Chen, Chen, & Meindl, 1998; Chen, Mannix, & Okumura, 2003; Hulbert, Correa da Silva, &
Adegboyega, 2001; Probst, Carnevale, & Triandis, 1999)

XLENAFR
o  XEIFERUEBIZETEINATADLANIZHLEET D
< Mere ownership effets (X7 A)HDANIZIZTRONDEZNEFEBAICIZR SN
< HEREFEMEEERZELOSINE DR IZIE group ownership effect BAR S T=(group endowment
effect)
o HKMHFEFHEXETHE. BEHFDHUNATRAPLECEEOHERIZBEALARIILTEHGERALANILTRLND
oMbl BEBBETOLRERBREL S THoNEILEETRE

Culture, social motives, and strategic choice

(ME. # AT BRBERYIRIR) ---622R
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b LEERR R R

o HEASIEIIMBHERER TR SIZED (Tiosvold, Hui, Ding, and Hu, 2003)

o EHEMEHELILES. MEMR, TFEZZITANDT UV, COERISHEFINERAA N—EHGIN
WESICHETHY .. BEMNEREALESINEEICITEBER -G FHREE M TEFE H(Carnevale &
Leung, 2001; Gelfand & Brett, 2004)

XAtarF¥ AR (Triandis, 1989)&3Z %

o EaVTHFRAMETIFREMRT—F AV MO ESMZR B BREICEKRLEZ SN fTHhND

o (EaVTHFAMUETIEADYIEREBHBEICEDVLR BTN H(Drake, 1995)L . EiEMTIZa
—h—iarhiEbnb(e.g., Adair, Okumura, & Brett, 2001)

Culture and emotion (34t &R%1H) ---623L

o HHFORBISHTHITHMNLERICICEXILENRONSEEZLNSN., BEIETEFEIN TV
> {54} Rodriguez Mosquera, Manstead, and Fischer(2000) T, £ E & XLIZE L TIZR O XRHB A, &
AEEXETIEHBYDORHEAKYRSTATICEE M B EMNTREINT=

PRINCIPLES OF NEGOTIATION:
SUMMARY AND CONCLUDING THOUGHTS

R RBITDIEIRE -~V —E/# 0 ---623R
AEDFELD GlESR)

SEROFEE
o FEEROERZEHLMICLTINIE
> BENERLEICEZALDZEL? AEBHORSARIFEERTIREEZROL? RBBEORIFIE
HIMBHDOBE R OERBAREE ?

o KRERDEMDEAZHLMILTINKIE
> BEARIIRSHEICLDEZATNDIDMN ? (1= T— 3 Eitf)
> Rishbhozhé. ARDEFIFXEDIIIZEHLIDOM?
> HMEMEEIZFAESICTIESLLMERZE-5F D H ? (Rubin et al,, 1994; Beersma & De
Dreu, 2005)
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